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The sales function is the front--line of any business. Keeping up
with the latest sales techniques is essential, as well as ensuring
you have a motivated, incentivised and focused sales team well--
versed in the basics of selling, from identifying new prospects
and getting repeat business to closing the deal. This module
gives essential insight into all the key sales drivers such as
account management, handling complex sales, selling services,
FMCG selling, customer relationships and self--development for
sales people.
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Thorough guide! Its this sort of excellent read. It is really simplified but unexpected situations in the 50 % in the book.
You are going to like just how the blogger create this publication.
-- Pr of . Lela  Steuber-- Pr of . Lela  Steuber

A brand new e-book with a new viewpoint. I actually have read and so i am certain that i am going to gonna read
again once more later on. I am quickly could get a pleasure of studying a published ebook.
-- Ana sta sia  K er luke-- Ana sta sia  K er luke
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